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Maxi­HippedMaxi­Flat

info@maxilite.co.uk
01268 385511  

Slim and fast to install...
less really is more! 
Add the beautiful Maxilite range of
Aluminium Skylights and Verandas to
your product range and showroom 

*All prices ex vat

FITS IN
MINUTES

TRADE
ONLY

prices

INSTANT

QUOTES

with our app

ELECTRIC
Flat Roof £1,795

Maxi­Opener
2m x 1m ­ Glazed

£695
2m x 1m 
Glazed

EACH



ALUMINIUM WINDOW

NO UNSIGHTLY
DRAINAGE CAPS

100MM SLIM

SIGHTLINES

CONCEALED

FACE DRAINAGE

INTEGRATED

TRICKLE

VENTILATION

Is your supplier
working to make your
business a success 
or are you working to make your
suppliers business a success?

Call Jason Wootton 
now to put Midland Aluminium 
to work for your business.

WEEKLY DELIVERIES TO ALL AREAS OF THE UK

Midland Aluminium Limited offers an extensive
range of Aluminium products with unique
features that not only help make the sale but
also earn valuable recommendations thanks
to their superior appearance.

We also supply, free of charge, high-quality
leads to our trade customers through internet
and magazine advertising.

NEW ALU SLIDER door system includes
concealed drainage & the flexibility of either
slide-only or lift-and-slide options.

LIFT+SLIDE
PATIO DOORS

FREE UPGRADE to lift-and-slide on
all Alu slider patio doors

MIDLAND ALUMINIUM LTD, (B5405) STAFFORD RD, ST20 0JR
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01675 481920 
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december issue deadline 
21st november @5pm

The views expressed by contributors in 
Vision are not necessarily those of the 
publisher and Vision Publications take no 
responsibility for any errors. The publisher 
also accepts no responsibility for the 
advertising content, including any error, 
omission or inaccuracy. Vision Publications 
retains the right to re-publish any images 
or information sent to the publication.

the ultimate roof vent 

Contact our team on 0117 956 5000 or sales@pcrl.co.uk visit online www.pcrl.co.uk

Glass Roof

Aluminium Lantern

Professional
friendly
service

Full 
Technical
Support

Insulation 
Cut To Size

Training
For Your
Installers Free Delivery 

To Site

Same Day 
Quotes

PREMIER
CONSERVATORY ROOFS LTD

Full Steam Ahead Even If 
We’re Pedalling Harder 
 

 
The general consensus of the industry at the moment 

is: it’s okay. Most businesses seems to have enough work 
– but you have to work a little harder for it than usual.  
 

 
Housebuilding, however, continues at full steam and looks 

set to do so for the next two or three years. That ongoing 
demand will keep feeding into the rest of our sector, 
ensuring the smaller, independent builders stay busy fitting 
windows, doors and conservatories for homeowners 
investing their savings or inheritance into upgrading their 
homes.  

Over the past month, we’ve seen a flurry of launches and 
investments that show real confidence across the industry. 
It’s encouraging to see so many companies looking forward 
rather than merely holding position. A clear highlight is 
Haffner’s SL8-FF-TR CNC Welding Machine, developed with 
Graf Synergy – the only machine in the world capable of 
welding all four corners of a PVC-U frame plus two timber-
effect transoms in one automated cycle.  

The result is a finished frame in under 150 seconds with 
no manual cleaning required. Customers report up to 75% 
labour savings and 50% higher throughput. It’s a major step 
forward in fabrication efficiency and quality. 

Endurance Doors has reached a milestone of 3,000 
Trustpilot reviews, with 88% rated at five stars. When 
online reputation can make or break a brand, that’s a 
powerful endorsement of both product quality and installer 
partnership. Their solid timber cores and high-end 
hardware continue to earn praise for performance and 
reliability.  

CO Manufacturing (the new name for Conservatory 
Outlet) celebrating 20 years, has set out an ambitious four-

year plan to hit £100 million in sales. The company is 
investing in new CNC machinery, 20 apprenticeships, and 
refreshed branding under the new group structure. Their 
recent Athens Gala showed a network that’s proud of its 
progress and clearly planning for long-term growth.  

Safety innovation also stood out this month with 
Glazesafe’s upgraded Stronghold system, now spanning up 
to 5 metres and accommodating three engineers at once. 
It’s a clever, compact solution for working at height, helping 
installation teams tackle larger projects safely and cost-
effectively without the need for scaffolding. 

In smart technology, Kenrick’s AK Touch Secure achieved 
Secured by Design and IASME IoT Cyber Assurance Level 
Two accreditation – the highest level available. This isn’t just 
another connected gadget; it’s a rigorously tested system 
that meets modern cybersecurity standards while offering 
installers a practical, future-ready locking solution.  

Manufacturing investment continues across the board. 
Modplan has installed a new Avantek Supercut 6 Machining 
Centre to expand production capacity, while Future 
Products added Haffner’s SBA-4 Profile Machining Centre, 
boosting output by up to 30 door frames per hour. Both 
examples underline the commitment to automation and 
precision that’s defining the next generation of UK 
fabrication.  

Meanwhile, AluK’s new IconiK bifold demonstrates that 
energy efficiency and elegance can coexist. With sightlines 
as slim as 87mm and U-values as low as 1.0 W/m²K (triple 
glazed), it delivers top-tier performance without resorting 
to foam inserts or PVC.  

Elsewhere, Edge Building Products expanded its 5-metre 
aluminium trim delivery service across the South East, 
improving access to materials for installers, and Eurocell’s 
charity golf day raised over £13,000 for Maggie’s Cancer 
Care, showing the industry’s generosity remains strong 
even in a cautious economy.  

As for us, our new builders’ database has had an 
excellent response since launch. It fills a gap we’ve long 
recognised: smaller builders rely heavily on this sector’s 

products but often lack access to 
technical knowledge. Next year, we’ll be 
producing more editorial content to 
help bridge that gap – explaining, 
educating, and showcasing the 
products they’re most likely to use. If 
you have something innovative that 
deserves the spotlight in next year’s 
features, now’s the time to let us 
know.  

We’re always on the lookout for 
ideas that highlight real progress – 
whether that’s better performance, 
smarter design, or genuine efficiency 
gains. Overall, the picture is one of 
resilience and momentum. Work may 
take a little more effort to win, but with 
this level of investment and innovation 
driving the industry forward, the 
outlook remains very solid indeed. 

-Editor
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TOTAL 70C (CHAMFERED) 
TOTAL 70S (SCULPTURED) EDGE 
HERITAGE VERTICAL SLIDERS 
70MM FULLY REVERSIBLES 
RI0 FLUSH SASH 
CALIBRE 
SLINOVA PATIO

INTER - STD 
MECHANICAL PVC (WINDOWS)  
& VERTICAL SLIDERS 
EUROCELL (BIFOLDS) 
ALUMINIUM PRODUCTS 
BENCHMARK COMPOSITE DOORS 

Exeter 
 01392 824288 
 01392 824108

Fareham 
 01329 284224 
 01329 233116

Paignton 
 01803 660239 
 01803 660209

Plymouth 
 01752 230080 
 01752 230089

Poole 
 01202 735522 
 01202 744460

Head Office 

Aspen Way, Yalberton Ind Est  
Paignton, Devon TQ4 7QR

SPECIALISTS 

Trade Counters

KM 33941 - BS7412 General Weather Performance 
KM 567916 - Window Energy Ratings 
KM 68598  PAS 24 Windows 
KM 69987 - PAS 24 Doors 
FM 539482 - Quality Management System

FOR CASEMENTS, DOORS, HERITAGE SLIDERS,  
BI-FOLD DOORS, REVERSIBLES & CONSERVATORIES 

celebrating 20 years 
with £100m vision 
comanufacturing.co.uk 
 

 
One of the UK’s leading home improvement 

specialists is marking its 20th birthday in style by 
setting out a four-year growth plan to achieve 
£100m in sales. 
 

 
Conservatory Outlet, which is headed up by CEO 

Greg Kane and Managing Director Mick Giscombe, 
has unveiled an exciting strategy that will see it invest 
heavily in diversifying its manufacturing operations 
and further expansion of its hugely successful home 
improvement offering. 

The Wakefield-based company is also marking the 
major anniversary by introducing a new corporate 
structure that will involve the introduction of 
Conservatory Outlet Group as the holding business, 
with CO Manufacturing and CO Home Improvements 
reflecting its two main areas of operation. 

New websites and branding have been introduced 
to support the name change, kickstarting a £1m 
investment drive that will involve the installation of 
state-of-the-art CNC machining at its Cutting Room 
facility, a fleet of commercial vehicles, new IT 
infrastructure and the creation of 20 new 
apprenticeships. 

“We’ve had a fantastic two decades in business, 
enjoying significant growth across both our 
manufacturing and retail arms - so much so that we 
are now generating £62m of annual revenues and 
employing more than 400 people,” explained Greg 
Kane, CEO of Conservatory Outlet Group. 

“This is just the start. You can’t stand still in our 
world, and we want to continue to meet customer 
expectations when it comes to new home 
improvement products and improving their 
experience.” 

He continued: “That’s why we’ve outlined a new 
four-year growth plan that will look to accelerate us 
towards £100m and, to do this, we required a clear 
business structure that clearly celebrated our 
history but also paved the way for the future.” 

“Our group will now comprise CO Home 
Improvements (covering the six retail businesses we 
own – Clearview, Orion, Planet, Trent Valley Windows, 
West Yorkshire Windows and Yorkshire Windows) 
and CO Manufacturing.  

“The latter reflects our commitment to delivering 
the highest quality windows, doors and living spaces 
to our vitally important Premium retailers, but also 
the growth opportunities we see in other markets.” 

CO Manufacturing has identified strong expansion 
possibilities in its fledgling trade products business 
in the North West and Yorkshire, as well as with 
housing companies through its dedicated new build 
offer. 

The firm has developed a specialist collection of 
windows and doors for both areas and is investing 
£1m in 4-axis CNC machines to give it greater 
capacity and repeatable quality across its production 
facility. 

Similar levels of investment are being channelled 
into boosting the skills of its workforce, with 10 
apprentices currently being recruited and the launch 
of its tailored Manufacturing Degree pathway that 
aims to create the production leaders of the future. 

Greg went on to add: “We’re currently generating 
over £30m of revenues across manufacturing and 
we believe, with the right backing and diversification, 
we can take this figure up to £50m. The market is 
changing and we’re helping push the boundaries of 

innovation when it comes to thermally efficient 
products and utilising new materials for achieving 
different aesthetics.” 

CO Home Improvements will work closely with the 
company’s network of 22 independently owned 
retailers, which span all of England and Scotland.  

These firms have worked with the business for 
many years and share its values of excellent 
customer service and trust, with an appetite to 
embrace the latest technology to improve the client 
journey. 

The network complements the firm’s six retail 
brands that operate predominantly in the East 
Midlands, North West and Yorkshire. 

Greg concluded: “We are expecting similar growth 
in retail as we are in manufacturing and, together, 
we’ll hopefully hit the £100m target by 2029. 

“Our aim is to enhance the support we give to our 
network even further so they can collectively achieve 
great things, as well as looking at the opening of four 
new showrooms in Derbyshire, South Yorkshire, the 
Lakes and one in either Liverpool or Manchester.”

http://comanufacturing.co.uk


Finstral Introduces Europe’s Most 
Advanced Window System to the UK

Advertorial

Holiday home on Lake Garda - A spectacular panorama with FIN-Vista

As Finstral extends its legacy into the UK, our ambition is not just to supply premium windows, but 
to enable trade partners to redefine what aluminium windows can deliver in performance and 
profitability. With decades of technical innovation and a rich heritage, Finstral UK arrives with a 
promise: this is not a commodity product, but a premium system built to win margins and design value 
for partners. 

Aluminium engineered for  
premium projects 

Aluminium has long been valued for strength, 
durability and refined aesthetics. What makes Finstral’s 
aluminium systems truly different is their intelligent 
construction: every system features a highly insulated 
uPVC core at its heart – ensuring superior thermal 
performance, stability and sealing. Around this uPVC 
core, Finstral offers full creative freedom. Our European-
style windows open inwards, giving architects and 
clients flexibility in both design and maintenance. Within 
the internal frame and sash, clients can choose from 
aluminium, real timber or even ceramic finishes to 
create their ideal interior aesthetic. With over 230 
aluminium colours, multiple timber species and finishes, 
and a choice of glass or ceramic surfaces, Finstral offers 
unparalleled scope for customisation – all built around 
a single, perfectly integrated system. 

Performance Meets Partnership 
This modular system is engineered to perform, 

technically, thermally, and visually, while offering a level 
of individuality rarely seen in the UK market. Each 
window and door is built from a carefully designed 
framework that allows components to be freely 
combined, giving architects and clients complete design 
flexibility without compromising efficiency. The result is 
a solution that adapts effortlessly to any architectural 
style or performance requirement. 

Through vertical integration, every key element, from 
frames and glazing units to seals and accessories, is 
developed to work in perfect harmony. For dealers and 
installers, this translates into predictable performance, 

simplified logistics, and faster, cleaner installations. 
Commercially, the system enables partners to move 
beyond commodity products, with clear upgrade paths 
from entry-level to premium specifications that align 
design, budget, and performance within one cohesive 
offering. 

See it first hand at Finstral Studio 
Borehamwood 

The best way to understand Finstral’s aluminium 
system is to experience it. Finstral Studio Borehamwood 
is a purpose built environment where trade 
professionals can evaluate full size windows, doors and 
glass wall solutions. Compare sightlines and review finish 
options under real conditions. Our UK team is on hand 
to discuss project requirements, detailing and delivery 
planning. 

Whether you’re a dealer looking to expand your 
showroom proposition or an architect seeking a refined, 
thermally efficient aluminium aesthetic, Finstral provides 
the product depth and partner support to help you win 
work.

One window, many options 
FIN-Window Nova-line with 
elegant Aluminium facings in a 
dark special effect colour on 
the outside and flush fitting and 
a handle with round rose inside.

For more information 
about Finstral’s glazing and 
sustainability initiatives, visit 
finstral.com/borehamwood 
or contact the 
Borehamwood Studio at 
borehamwood@finstral.com 
or 02080500684

Photographer: Johannes Bauer

http://www.finstral.com/borehamwood
mailto:borehamwood@finstral.com
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Here to
help you

Get a
Better
Deal

NATIONWIDE SERVICE

7.30 - 21.30
Open 7 Days

PerWeek

PVCu
Aluminium
Hardwood

Aluminium Clad Timber
Lanterns

Conservatory Roofs
Flat Roof Vents

Veranda’s

01332 412002 Midlands
01642 927755 North
0118 9071514 South

0117 9269451 West & Wales
enquiries@tpltrade.co.uk

Bifolding
Patio

Residential
Commercial
Composite

Stable
Automatic

Associated Company

A
lu

m
in

iu
m

 D
o

o
rs

www.aluminiumdoorsuk.co.uk

w
w

w
.t

p
lt

ra
d

e
.c

o
.u

k
R

o
o

f 
L

a
n

te
rn

 S
o

lu
ti

o
n

s

Aluminium & PVCu 
White or 7016 Anthracite 

Grey inc DUAL Colour 
Bespoke sizes 

10/14 Day UK Delivery

NOW available

in ANY RAL

colour

Modplan 
invests to 
further expand 
production 
capacity 
modplan.co.uk  
 

 
Trade fabricator Modplan has 

announced the purchase of a new 
Supercut 6 Machining Centre from 
Avantek Machinery, marking the 
latest in a series of strategic 
investments designed to support the 
company’s continued growth and 
expand its production capacity. 
 

 
The new Supercut 6 provides fully 

automated, high-precision cutting and 
machining, enabling Modplan to 
increase efficiency, consistency and 
output across its fabrication plants. 
This latest investment underpins 
Modplan’s long-term strategy of 
combining advanced manufacturing 
technology with its strong partnership 
ethos. 

Heidi Sachs, MD at Modplan, said: 
“Investment in the latest 
manufacturing technology is central to 
maintaining the high standards our 
customers expect from us. The 
Supercut 6 will further streamline our 
production processes, helping us to 
deliver volume premium-quality 
products more efficiently and with 
even greater precision. It’s another 

example of our ongoing commitment 
to future-proofing our business and 
supporting our growing network of 
trade partners.” 

The Supercut 6, supplied by 
Avantek Machinery, represents the 
next generation in automated cutting 
and machining. Its advanced features 
include intelligent control systems and 
rapid changeover capabilities, making 
it ideal for high-volume, multi-profile 
production environments such as 
Modplan’s. 

With over 50 years at the forefront 
of the trade fenestration sector, 
Modplan continues to invest in its 
people, processes and technology to 
ensure it remains a trusted partner 
for trade installers across the UK. 
This latest investment further 
strengthens the company’s ability to 
deliver outstanding quality, service and 

reliability. Heidi concluded: “At 
Modplan, we believe that growth is 
built on continuous improvement. 
Every investment we make is about 
enhancing the value we deliver to our 
customers, both  today and for the 
future.” 

Modplan manufactures a 
comprehensive range of window, door 
and conservatory products for it 
growing customer base. Its 
partnership approach delivers 
marketing, technical and training 
support that helps installers build 
stronger, more successful businesses.  

Its sustained programme of 
investment and innovation ensures 
the business remains future-ready, a 
testament to the enduring values that 
have driven its success for more than 
five decades. 

Mila expands 
range with 
stylish handle 
and matching 
escutcheon 
milasecure.com 
 

 
Mila has added a new 

contemporary option to its Supa™ 
stainless steel hardware range: the 
Town Lever on Rose door handle and 
cylinder escutcheon – a sleek, 
ergonomic solution for modern 
exterior doors. 
 

 
Designed to integrate seamlessly 

with the Supa stainless steel and 
Harbour ranges for a consistent, 
professional look, the range is 
available in three suited premium 
finishes – Brushed Stainless, Polished 
Stainless, and Polished PVD Gold 
Stainless. All are manufactured from 
high-grade stainless steel 

The Supa™ Town Lever on Rose 
handle is designed for the inside of an 
exterior door and pairs perfectly with 
Supa™ Pull Bars (sold separately) for 
a stylish, practical entrance. When 
fitted with a Yale AutoEngage Lock 
(sold separately) with a 20mm 
faceplate, the door automatically 
secures from the outside when 
closed, allowing safe exit from within 
and effortless key entry. 

The handle includes a hidden fixing 
plate that anchors it adjacent to the 
lock backset, providing a strong, 
durable fit without relying on surface 
screws that can pull out – especially 
important for composite or softwood 
doors. 

The matching escutcheon neatly 
houses the cylinder on both sides, and 
for maximum security, Mila 
recommends upgrading to a Yale 
Platinum 3-Star Cylinder (sold 
separately). Suitable for both left and 
right-handed doors, the sprung lever 
ensures a smooth return to 90°, 
eliminating any risk of handle sag for a 
consistently refined look and feel. 

Engineered with fabricators in 
mind, the solution is designed for quick 
and reliable fitting. The handle exceeds 
industry requirements, with over 

1,000 hours of salt spray testing – far 
beyond BS EN 1670 Grade 5. It also 
meets BS EN 1906:2012 testing for 
durability, strength, and performance, 
offers 100kg axial strength, 30Nm 
rotational force, and comes with a 25-
year guarantee.
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reviewed! 
endurancedoors.co.uk 
 

 
In a highly competitive retail 

market such as home improvements 
it’s imperative to build trust with 
consumers, which is why Endurance 
Doors is delighted to have received 
its 3000th online review – more 
than any other fabricator.   
 

 
“Consumer spending remains 

tentative, and awareness of less 
scrupulous suppliers is increasing,” 
says Scott Foster, sales and marketing 
director, “so more homeowners than 
ever are turning to online reviews for 
reassurance before they buy. That is 
why we have partnered with our 
installers to develop a strong online 
reputation.  

“Reaching the 3000-review 
milestone on Trustpilot is a huge 
achievement but of course to help 
boost sales, they need to be positive! 
Of these 3000 independent consumer 

reviews Endurance Doors has been 
awarded the maximum five out of five 
stars by 88%. This puts us streets 
ahead of the competition as we are the 
only large-scale fabricator to achieve 
5-stars, let alone achieve the highest 
rating in so many reviews.” 

“There are a few reasons our online 
rating is so high. The first is that we 
deliver excellent quality products that 
stand the test of time with their solid 
timber core, heat reflective foiled 
skins, high-end hardware and moisture 
barrier.”  

“Secondly, we can only achieve 
these ratings working with our Installer 
Partner Network. We only work with 
installation businesses that offer an 
exceptional customer experience. And 
finally, we maintain control over the 
distribution of our product to ensure 
our high standards are not 
compromised.” 

Scott explains how its online 
reputation helps its installers: “Our 
online reputation is a potent sales tool 
that can be wielded by our Installer 
Partner Network. It helps to build trust 
with their homeowner customers, 

positions them as a business that sells 
great quality products and ultimately 
increases their conversions and profit 
margins, and supports their growth. 

“We want to see our installers sell 
more composite doors because their 
success feeds into the achievements 
of our own business.  

“There are also a lot more 
challenges when it comes to selling to 

consumers now than there used to be, 
so we want to do everything we can to 
support our customers to grow their 
sales in the new landscape. This 
includes building a powerhouse of 
positive online reviews to develop trust 
and recognition in the brand, as part of 
our wider ‘Together, We Grow’ 
campaign.”     

Helping 
Installers Win 
eurocell.co.uk 
 

 
Eurocell has expanded its 

aluminium window and door offering 
to its national network of over 200 
trade branches, making it easier 
than ever for jobbing-builders and 
installers to quote and order 
aluminium products for small-scale 
residential projects.  
 

 
Following the acquisition of Alunet 

Systems, Eurocell has introduced the 
Aluna range of aluminium windows, 
entrance doors, sliders and bi-fold 
doors into its branch network, to 
provide a simple and efficient route to 
order for installers and jobbing-
builders working on projects that only 
require in the region of 30 frames per-
week or less. 

To support the rollout, all branch 
teams have received product training, 
meaning a dedicated in-house team is 
now in place in more than 200 trade 
communities across the UK to handle 
aluminium quoting – enabling faster, 
more accurate pricing direct to 
installers. Competitive network-wide 
pricing has also been introduced.  

Speaking on the expanded offering 
to smaller trade professional 
businesses, Stuart Livingstone, Chief 
Operating Officer at Eurocell, said: “We 
know that more and more of our 
installer and jobbing-builder trade 
customers are taking on a wider range 
of projects and aiming to offer broader 
services to homeowners to grow their 
businesses – from roofing jobs, to 
installing PVC-U and aluminium 
windows and doors, to fitting decking 
and fencing and completing small 
home improvements. 

“So this move makes it easy for 
them to access high-quality aluminium 
products locally, for those smaller or 
solo property jobs. Alongside our 
fabricator partner network for larger 

and significant orders for aluminum 
and PVC-U window and door orders, 
we have the trade, housebuilders and 
installers covered.” 

Eurocell is the only systems house 
in the UK with a national network of 
trade branches, meaning installers 
can source everything they need – 
from trims and cladding to aluminium 
doors – all in one place. 

As a leading UK manufacturer, 
distributor, and recycler of PVC-U 

windows, doors and building products, 
Eurocell serves 40,000 trade 
professionals across its over 200 
branches. It also offers a wide range of 
products for home renovations and 
new build projects under a single 
brand. This includes more than 
10,000 products across garden 
rooms, extensions, decking, fencing, 
roofing, rainwater, interior and exterior 
cladding and much more. 

Letter to the Editor 
 

 
At HSA Glass, we take pride in crafting premium 

double-glazed units to exacting standards. 
 

 
Based in the West Midlands, serving Telford, 

Shrewsbury, and the surrounding areas, our team 
brings together over 150 years of collective 
expertise in the industry. This depth of experience 
ensures that every unit we produce meets the 
highest levels of precision and quality—getting it right 
the first time, every time. 

We proudly cater not only to UPVC companies but 
also to high-end joinery firms who demand flawless 
results. With our state-of-the-art laminating cutting 

table and a comprehensive stock of 6.8 clear 
laminated glass and 6.4 soft-coat laminated glass, 
we can deliver an exceptionally fast turnaround—
sometimes in as little as 15 minutes. In addition, we 
offer a tailored cut-to-size laminated service, giving 
our customers maximum flexibility to meet their 
project needs. 

Celebrating 3 Incredible Years – September 
2025 

This month, we are delighted to mark three years 
of HSA Glass. Starting a new business is never easy, 
but through hard work, dedication, and an 
unwavering commitment to quality, the journey has 
been nothing short of remarkable. 

From day one, our vision was clear: to grow quickly 
but never compromise on the high standards we hold 
as a team. Week by week, month by month, we’ve 
honored that promise. We’ve expanded when 

needed, invested in the best machinery, and today 
stand proud with over 150 years of combined 
industry experience within our team. 

Our success has also been made possible thanks 
to the invaluable support of our suppliers and 
partners. A special thank you goes to Ultra 
Toughened for their continued reliability, and to Lutley 
Windows Ltd, whose partnership has been 
instrumental in our growth. Without your trust and 
ongoing support, none of this would have been 
possible. 

We’re also proud to say that HSA Glass is now the 
largest manufacturer of triple-glazed units in the 
West Midlands, and we are quickly becoming one of 
the region’s leading suppliers of double-glazed units 
too. 

On behalf of everyone at HSA Glass—thank you for 
being part of our journey. Here’s to the next chapter. 

Best regards, Matthew Price

https://endurancedoors.co.uk


Fabframes Ltd 

specialist manufacturer of Optima PVC-U Windows, Doors and Conservatories
sales@fabframes.net  |  01626 333 713  |  www.fabframes.net

Upgrade to Kubu
as standard

INSTALLERS 

Conservatories
PVCu
Doors

Solidor
Doors

Windows

BS EN1279 Sealed Units | KMS73851 BS7412 PVC-U Windows | PAS23-1 & PAS24-1 Fabricator General & Enhanced Security Doors | KMS73352 BS7950/7412 Enhanced Security Doors

Kubu is a Smart sensor that monitors the status of doors
and windows and will alert homeowners if there’s anything

to worry about. Our full range is Kubu enabled without
increasing your time or difficulty to install.

with Kubu as
standard

with Kubu as
standard with Kubu as

standard

with Kubu as
standard

24 HOUR MANUFACTURING  -  INSTANT QUOTES
ONLINE ORDERING   -  5 DAY LEAD TIMES

we offer

partner with
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Glazesafe founder 
expands unique 
solution for installers 
working at height 
stronghold-anchor.com 01992 302133 
 

 
A revolutionary safety system for the 

fenestration industry has had a major update that 
will increase capability and flexibility for installers 
working at height. 
 

 
Stronghold, already known as a smarter, safer 

alternative to scaffolding, can now be deployed 
across openings up to 5m wide, from 3.7m 
previously, and used by three trained engineers at 
the same time, an increase from two. 

These latest improvements will mean installation 
companies can take on more complex, large-span 
jobs faster and more cost-effectively, without 
compromising safety. 

“We’re always asking, how can we make our 
products better for installation companies and 
fitters? This latest version of Stronghold answers 
that,” said Daniel Cheddie, the founder of Glazesafe 
and the designer behind both Stronghold and  
Sashmate. 

 “It’s now suitable for a wider range of jobs, allows 
more engineers to work safely together, and cuts 
install times - all while improving profit margins.” 

Stronghold requires no drilling, no fixings, and 
causes no damage to the property. Designed to be 
assembled quickly inside the building, it creates 
secure anchor points for harnesses and allows 
engineers to move freely and safely at height.  

It’s fully adjustable, compact enough to fit in a van, 
and can be assembled in under 10 minutes, ideal for 
high rise window/glazing repairs and replacements, 
emergency call-outs, limited access properties, or 
cost-sensitive jobs where traditional scaffolding just 
doesn’t make sense. 

Daniel, who began his career on the tools and 
understands first-hand the challenges faced by both 
installers, when working at height, and installation 
businesses when looking at profit margin, added: 
“Stronghold isn’t a wholesale replacement for 
scaffolding, it’s a smart, specialist tool designed for 
those difficult-to-access, high-rise or tight-margin jobs 
at height where traditional access methods fall short, 
that has proven on many occasions to save 
companies thousands on scaffold in the process.” 

manufacturing 
manager 
jade-eng.co.uk 
 

 
Jade, the industry’s key supplier of tooling and 

engineering solutions, has made an important 
strategic appointment - Tony West has joined the 
company in the role of manufacturing manager. 
 

 
After five years as operations manager with 

precision tool maker Cogsdill, and further years 
spent as an application engineer, Tony’s knowledge 
and experience will allow him to oversee production 

operations, drive efficiency and support Jade’s 
continued growth. 

“Jade has an excellent reputation in engineering 
circles, and I am very pleased to be able to join the 
company and contribute towards the continuing 
growth of the business,” said Tony. “Our aim is to 
strengthen the already robust manufacturing 
foundations to bring greater reassurance to Jade 
customers in the delivery of their window and door 
fabrication solutions.” 

“Tony is an excellent addition to our management 
team, bringing with him much needed expertise in 
workflows and processes to help us better manage 
our overall manufacturing output,” said Jade’s 
Managing Director Gareth Davies. “He is already 
making a significant impact on efficiencies and 
inspiring the team to make improvements.”

finalist  
haffnerltd.com 
 

 
Haffner has been named a finalist in the 

Machinery Innovation category at the G25 
Awards, the fourth consecutive year the company 
has been recognised for its contribution to 
fabrication machinery excellence. 
 

 
Matt Thomas, Haffner’s Managing Director, said: 

“We work hard to develop machinery that helps 
fabricators enhance quality, increase productivity 
and reduce costs. Award recognition such as this is 
a welcome endorsement of our approach, and we’re 
proud to have achieved four consecutive shortlists.” 

This year, Haffner has been nominated for its SL8-
FF-TR 8 Head CNC Welding Machine, the only 
machine in the world capable of seamlessly welding 

all four corners of a PVC-U frame, along with two 
seamless timber-effect transoms, simultaneously in 
a single cycle. The process eliminates the need for 
cleaning or retouching, allowing fabricators to deliver 
consistently high-quality windows with improved 
efficiency and cost-effectiveness. 

The SL8-FF-TR is the result of a multi-million-pound 
investment by Haffner and Graf Synergy and has 
already been well received by fabricators across the 
market. 

As a leading UK supplier of fabrication machinery, 
Haffner works with fabricators of every size to deliver 
advanced solutions that support growth and long-
term competitiveness. Its portfolio includes new 
machinery from Haffner, Fom Industrie and Graf 
Synergy.  

With four consecutive G Award nominations and 
two previous wins, Haffner’s consistent recognition 
underlines its position as a trusted partner and a 
driving force in the future of machinery design for the 
fenestration industry. 

Now in its 21st year, the G Awards remain one of 
the most respected events in the UK glass and 
glazing industry, celebrating innovation and 
achievement across the sector. Winners will be 
announced on Friday 28 November 2025 at the 
London Hilton on Park Lane. 

Matt concluded: “The G Awards is always a 
highlight of the year and an opportunity to celebrate 
achievement and connect with colleagues and friends 
across the industry. It’s inspiring to see the sector 
continuing to innovate and drive standards forward. 
We wish all this year’s finalists the very best of luck.”

http://stronghold-anchor.com
https://jade-eng.co.uk
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Is AI eliminating the PR function? 
 

 
A few years ago, as AI was beginning to make its presence felt in the 

wider workplace, I have to admit I was cynical (also known as concerned for 
my job!) – primarily because words are the tools of my trade, and I was 
understandably concerned about the impact on my industry. 
 

 

Today my mindset is completely different.  

Indeed, it is a tool that I use daily. It’s not replaced me. But it has massively 
increased the versatility and scope of what I can offer. Whereas before I was 
concerned that companies would simply be able to run PR and social media 
campaigns through AI, thereby eliminating my own input. The reality is that 
there is more demand than ever to ensure the quality and consistency of the 
work is achieved. 

The more I understood the agility of AI, the more I realised that to take 
campaigns further and higher, it needs to be manipulated by someone who 
knows what they are doing within the application of a PR campaign. 

We are inundated with the need to fill space with content. When I first 
started in the PR game 35 years ago, we had print media and broadcast 
media. It may have been split into B2B and B2C, but you learnt your niche and 
excelled accordingly.  

Over the last decade or so we have had an explosion in media channels. All 
of which need their own unique application of content to make it viable and 
relevant. Today, if you are not doing all of the following, you risk opening up space 
for your competitors to step in, because they will definitely be there! 

 
 
 
Every single one of these platforms combine together to strengthen your 

own online presence and make you more easily searchable by your own target 
audience. The opportunities are endless, and it needs a strong and focussed 
approach to make sure those opportunities are not missed. That needs to 
come from somewhere, and it needs to be coordinated. 

PR plays a significant role in leading that coordination in the tone and quality 
of the information that is relayed. As long form content, it gives you the space 
to evolve ideas and deepen ideas and explanations around your product or 
service. It can set the course of thinking, highlighting relevancy and impact. A 
PR strategist will lay this out with genuine authority, ensuring that your tone of 
voice and brand identity remains strong and recognisable, setting you apart 
from your competitors. After this, AI can play its role in repurposing the 
information into bite sized chunks for sharing across other platforms. But it 
needs quality control 

VAST PR has always prided itself on the quality of the work it sends to the 
trade press – strong stories, balanced debate, cited examples, ‘considered 
content’, rather than fluff and puff. We are adept at sniffing out what it is that 
makes a story different and exciting and then crafting that into a narrative that 
relates to the target audience. It is this pursuit of excellence that lays the 

foundation for all work going forward, even if it 
is generated through AI.  

If you feed AI bulls**t, it will 
feed out bulls**t.  

When it comes to content, 
you need to feed in 
excellence to bring out the 

excellence.  
The way in which PR 

distributes articles and 
stories may have 
changed significantly 

since I first started, but the 
foundational importance 

remains – the quality of the 
written word. AI will never 

replace that human element, and 
a good PR practitioner will ensure 

that quality remains the driver 
behind everything, whether 

AI generated or not.  
 

vastpr.co.uk

Social media      Trade press      Websites      Email      Newsletters      Advertising 

SafeGuard Glazing Supplies 
purchases Sparklike Laser 
PortableTM 2.2 
inagas.co.uk 01442 832764 
 

 
Inagas, the official distributor of Sparklike products in the UK 

and Ireland, is delighted to announce that SafeGuard Glazing 
Supplies has purchased the Sparklike Laser Portable 2.2, to 
support their continued efforts to provide customers with 
complete confidence in product performance, across their entire 
range. 
 

 
Simon Welsh, Operations Director at SafeGuard explains: 

“SafeGuard has always placed quality and reliability at the heart of its 
operations. For many years, the company has relied on Inagas 
equipment to deliver consistent results – from manual gas filling 
systems on the shop floor through to the Sparklike Handheld device 
for regular quality checks. This trusted relationship has enabled us to 
maintain the very highest standards in gas-filled units and to deliver 
confidence to its customers. 

“As demand in the glazing market has evolved, so too has the 
complexity of the products being manufactured. Increasing volumes 
of laminated units, triple glazing, thicker specifications, and coated 
glasses cannot be tested using the Handheld device. This meant that, 
despite our commitment to quality, certain products could not be 
independently verified for gas concentration. 

“To address this, we turned again to our long-standing partner, 
Inagas, and invested in the Sparklike Laser Portable 2.2. This 
advanced device now allows us to test almost any type of insulating 
glass unit for gas concentration, providing complete visibility across 
the entire product range. For our customers, this means guaranteed 
compliance, absolute confidence in performance, and reassurance 
that every unit supplied meets the highest possible standards. We 
knew that being “blind” on a significant proportion of our product mix 
was not acceptable and having always strived to supply the very best 
quality, the investment into the Sparklike Laser Portable was an 
essential purchase. 

“The investment also forms part of a wider capital programme at 
SafeGuard, which includes the installation of a new Best Makina sealed 
unit line with gas press, a Bottero 548L combi automatic laminate 
cutting table arriving in December, and a second Best Makina sealed 
unit line with gas press scheduled for January 2026. With gas filling 
becoming increasingly automated, the Sparklike Laser Portable 
ensures that these processes remain perfectly calibrated and capable 
of delivering the consistency that customers demand. By combining 
our drive for excellence with Inagas’ trusted expertise, this latest step 
ensures that we both continue to set the benchmark for quality in the 
glazing sector.” 

Chris Kemp, Sales Director at Inagas concludes: “SafeGuard is the 
perfect example of a manufacturer putting their customers at the 
heart of every business decision they make.  Their commitment to 
quality and compliance across their entire product range is second to 
none and their purchase of the Sparklike Laser Portable 2.2 proves 
this fact.  As the glazing industry is placed under increasing scrutiny 
to deliver on expectations, companies like SafeGuard are setting the 
standards – and setting them high!  We’re pleased to have played a 
part in supporting them with their offline gas filling and gas measuring 
needs to date and we look forward to continuing that support into the 
future. We wish them every success with their ongoing growth and 
development.”

Kate Ashley-Norman 
Director 





WarmerRoom
Extensions and Conservatory Replacement

NEW

RETROFIT
ONTO NEW OR 
EXISTING BASE
 FOUNDATION

Highly insulated, modular timber structure

Quicker fabrication and installation, saving costs

Kit form - less mess, less waste

Tested and approved - building control approval

NO 
BRICKLAYING

THE                    QUICKER, CLEANER

SOLUTION TO YOUR 
EXTENSION AND CONSERVATORY

REPLACEMENT PROJECTS

Warmer,  

01373 473 900 www.warmerroof.comsales@warmerroof.com

165MM
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 4x3m Flat Roof Extension

 4x3m Edwardian Extension

 4x3m Lean-To Extension

£4,054 + VAT

£5,574 + VAT

£4,571 + VAT

PRICE DOES NOT INCLUDE CLADDING, 
WINDOWS OR DOORS

FREE NATIONWIDE DELIVERY

Far less excavation work and waste 
material to dispose of compared to 
traditional methods of construction.



The Future of 
modular home 
extension kits 
designed and 
manufactured for 
ease of fitting 
A Warmer Room Extension can take all the worry and 
much of the effort out of any new project. What is more, 
our competitive pricing, rapid manufacturing and delivery 
turnaround mean that you can enjoy a brighter, more 
spacious home quicker and cheaper than a traditional 
extension. Using our existing innovative pod system, we 
have created the most stunning, beautifully crafted 
extensions that will transform and expand any home living 
space forever whilst providing quick and easy installation 
process for all installers. 

HIGHLY INSULATED
TIMBER STRUCTURE

FACTORY ASSEMBLED 
MODULAR KIT

TESTED &
APPROVED SYSTEM

A unique, pre-fabricated modular pod 
system ensures a speedy installation with 
no on-site disruption. Average install time 
5 days. 

Your Warmer Room has undergone extensive 
independent testing processes to ensure the 
system not only meets building regulation 
requirements but exceeds and outperforms like 
no other system

Timber is a natural insulator. As a result, 
timber frame buildings are more 
thermally-efficient and require less energy, 
making them cheaper, easier (and greener) 
to heat without the risk of condensation.

MADE-TO-MEASURE SYSTEM, PRECISION ENGINEERED IN OUR 40,000 SQ FT MANUFACTURING FACILTY BASE IN FROME

REQUEST 
YOUR TRADE

INFORMATION
 PACK TODAY

CLADDING
RENDER

BRICK SLIPS

IN-HOUSE BUILDING CONTROL 
We understand the process can seem 
daunting for any first-time Building Control 
users. For this reason, Warmer Roof have 
created a dedicated in-house specialist team 
to process your application and guide you 
every step of the way. This personal touch is 
designed to provide a stress-free building 
control experience.

ROOF SWAP :                          £355+VAT
ROOF & FRAMES :                  £395+VAT
NEW BUILD EXTENSION :    £850+VAT 
 

APPROVED
WITH
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Future Products 
invests in Haffner  
SBA-4 Profile 
Machining Centre  
haffnerltd.com 
 

 
Trade fabricator Future Products has further 

strengthened its manufacturing output with the 
purchase of a new SBA-4 Profile Machining Centre 
from Haffner.  
 

 
Stuart Bower, MD at Future Products, said: “The 

SBA-4 represents the latest step in our ongoing 
commitment to manufacturing advancement. This 
cutting-edge machine will allow us to expand our 
capabilities and further improve efficiency, enabling 
us to produce an additional 25–30 door frames per 
hour.”  

Impressively, the machine was installed at Future 
Products’ 67,000 sq. ft state-of-the-art 
Nottinghamshire facility in less than six weeks. Stuart 

added: “The service from Haffner was excellent from 
start to finish. The whole process from order to 
installation was quick and efficient and the machine 
is already delivering on our investment.” 

The SBA-4 has evolved through many years of 
working experience and is the ideal solution for 
cutting and machining PVC-U profiles. Its heavy-duty 
design and top-quality construction ensure years of 
trouble-free processing, while the robust Beckhoff 
control system offers intuitive programming and 
seamless operation. 

Matt Thomas, MD at Haffner, commented: “The 
SBA-4 Profile Machining Centre is a powerhouse of 
a machine that gives the Future Products team what 
they need to boost productivity and enhance their 
manufacturing output.” 

With over 40 years of experience, Future 
Products manufactures composite doors alongside 
PVC-U windows, doors, patios and conservatories for 
the trade. The company has built a strong reputation 
for exceptional product quality and outstanding 
customer service, supporting trade customers, 
builders and installers nationwide. The addition of the 
SBA-4 to its manufacturing set-up equips the team 
to continue to maintain its consistently high 
standards and service.   

Stuart concluded: “We take great pride in our 
heritage, our skilled team and our dedication to 
embracing innovation. The SBA-4 is a perfect 
example of how we continue to invest in advanced 
machine technology to deliver excellence for our 
customers.”

G-Awards sponsor 
thermosealgroup.com 
 

 
Thermoseal Group has confirmed its 

sponsorship of the 2025 G-Awards, celebrating 
excellence in the glass and glazing industry.  
 

 
“We are delighted to sponsor this year’s G-

Awards,” said Mark Hickox, Sales and Marketing 

Director at Thermoseal. “It’s always the highlight of 
the year and a fantastic opportunity to celebrate the 
industry’s achievements with colleagues from across 
the sector.”  

In 2024, Thermoseal Group was named 
Component Supplier of the Year at the G24 Awards, 
recognising a year of significant growth and 
investment in both its people and product 
development – an award which it is defending in 
2025, as a finalist once again.  

“It’s been a challenging economic year for the 
industry, despite this, it’s great to see the innovation 

and excellence on display,” added Mark. “We’d like to 
wish all the finalists the very best of luck and look 
forward to seeing everyone in November!”

AK Touch Secure 
demonstrates 
its impressive 
security 
credentials  
kenricks.co.uk   
 

 
The AK Touch Secure™ smart lock 

from Kenrick has once again 
underlined its outstanding security 
credentials, achieving Secured by 
Design accreditation and IASME IoT 
Cyber Assurance Level Two, the 
highest level available under the 
Secure Connected Device scheme.  
 

 
Andy Meakin, Sales and Marketing 

Manager at Kenrick, said: “Consumers 
rightly want to be confident that their 
smart home technologies are secure 
and safe from attack. With these new 
accreditations, they can be assured 
that the AK Touch Secure meets the 
most demanding security criteria.” 

The Police Preferred Specification 
from Secured by Design confirms that 

the smart lock has been tested to 
rigorous security standards and 
certified by an independent body 
accredited by the United Kingdom 
Accreditation Service (UKAS). The 
Secure Connected Device 
accreditation, overseen by Secured by 
Design and cybersecurity certification 
company IASME, recognises products 
that meet high levels of cybersecurity.  

Achieving IASME IoT Cyber 
Assurance Level Two demonstrates 
that the AK Touch Secure not only 
complies with but exceeds current 
government required standards. Andy 
added: “By investing IASME IoT Cyber 
Assurance Level Two testing we can 
continue to enhance the AK Touch 
Secure™ and provide the strong 
protection our brand is known for.” 

With these latest accreditations, 
the AK Touch Secure is fast becoming 
one of the industry’s go-to smart door 
locking solutions. Compatible with any 
door handle fitted with a Kenrick 3 
Star Locking Cylinder, it can be 
installed in minutes without major 
modifications. The lock can be 
operated via touch-sensitive 
technology, a secure keypad, or voice 
control with Google Home or Alexa, 
with the reassurance of a manual key 
override. Its dedicated app offers 
remote locking and unlocking, real-time 

status checks, access logs and the 
option to grant temporary timed 
access – ideal for Airbnb hosts or 
contractors. 

As the number of cyberattacks on 
Internet of Things (IoT) devices 
continues to rise with attacks doubling 
to 1.51 billion globally between 2020 
and 2021¹ robustly accredited 
solutions such as the AK Touch Secure 

are more important than ever. By 
choosing the smart lock, installers and 
homeowners can be confident they are 
investing in a smart lock designed to 
withstand both digital and physical 
threats. 

 
 
 
¹ Source: Kaspersky
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Elevate Your Performance 
with SDG®

Lohmann’s Adhesive Tapes for Static Direct Glazing (SDG)  
– the Smart Bonding Solution that removes the need for pro昀le  
reinforcement and enables streamlined, slim-frame window 
designs with uncompromised structural integrity.

 — Superior Load Transfer
 — Weatherproof & Durable 
 — Dual Function Adhesion
 — Inline Application
 — Burglary-resistant according to RC 2 / RC 3 
 — Certi昀ed PAS24 (wood-aluminum), VE 08/2, RAL 716GZ

Discover more:
www.lohmann-tapes.com/sdg

Need a sample? Contact us:  
sales@lohmann-tapes.com or 01908 690837.
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An Iconik New 
Bifold From Aluk 
alukgb.com/iconik  
 

 
IconiK is the brand new bifold from 

AluK – designed to give fabricators 
and installers a new way to win 
strong margin business in bifolds and 
successfully defend themselves from 
the damaging race to the bottom on 
price. 
 

 
Elegantly minimalist with a premium 

look and feel, IconiK is the latest 
addition to AluK’s already ‘iconic’ doors 
range and showcases all the 
company’s trademark engineering 
quality and design innovation. 

Technical Director Paul Booth, who 
was responsible for much of the design 
says the new door represents the 
culmination of a true ‘less is more’ 
approach. 

He said: “What makes IconiK stand 
out in design terms is the fact that 
there is less frame than other bifolds, 
with sightlines of just 87mm on the 
IconiK Slim.  

“In fabrication terms, what AluK 
customers will value just as much is 
that there is less profile stockholding 
required because they can create 
double and single doors from the same 
outerframe and just change the sash 

for either the IconiK Standard or the 
IconiK Slim. And there are less parts 
to be ordered and managed because 
all configurations of the door use just 
one gasket and one extendable lock 
and keep system.” 

“That adds up to less money tied up 
in stock and ultimately less time spent 
fabricating because we have also 
included dual alignment corner cleats 
for both sash and frame throughout.” 

“Our less is more approach extends 
to installation of the IconiK as well. The 
bifold comes with our hugely popular 
Quik Clip™ glazing bead as standard 
which saves fitting teams valuable time 
on every installation, as well as a full 
range of sub-cills which make it easy to 
install in almost any property.” 

With IconiK, AluK proudly boasts 
that it has achieved the minimalist 
design that retail buyers want 
alongside a raft of fabricator and fitter 
friendly features, but without any 
compromises being made on 
performance, functionality or 
sustainability. 

In terms of thermal performance, 
for instance, the new door easily 
meets the requirements of Part L, with 
fully accredited test results and 
transparent performance figures all 
calculated to the EN14351 and BFRC 
sizes. Double glazed using Ug 1.0 
W/m²K glass, the IconiK achieves U-
Values of 1.3W/m²K and triple glazed 
it achieves U-Values of just 
1.0W/m²K. Crucially, these figures 
are achieved without any requirement 

for fabricators to fit insulating foams 
and with all PVC eliminated from the 
product, ensuring that IconiK delivers 
true cradle-to-cradle recyclability. 

When it comes to functionality, 
updated compact rollers mean the 
door opens smoothly and slides 
effortlessly with panels up to 130kg, 
and there is even a new half roller 
available which eliminates the need for 
a floating mullion. There is also multi-
point locking as standard with optional 
shoot bolts for full PAS24/SBD 
accreditation.  

Available in both open in and open 
out configurations and with maximum 
2400 x 1200 panel sizes, and with the 
option to configure it as a French door 

for maximum sales opportunities. 
Russell Yates, MD commented: 
“Aluminium bifolds are still on lots of 
buyers’ wish lists and our BSF70 
remains one of our best-selling 
products, but the market has been 
consistently undermined over recent 
years by suppliers underselling their 
own products. With IconiK, we’ve 
tackled that head on and created a 
brand-new system which is cost 
effective to fabricate and install, but 
easily justifies its price tag with 
slimmer frames, larger glass to frame 
ratios, effortless opening and minimal 
visible hardware. We think that’s a 
winning combination for our 
customers.”
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CO Manufacturing Marks 20 Years in Style  
with a Spectacular Gala Dinner in Athens 

comanufacturing.co.uk 
 

 
CO Manufacturing, the new name for Conservatory Outlet, and its Network of Premium Retailers raised a toast to their ongoing success at the fabricator’s 

annual Gala Dinner weekend.  
 

 

Held this year in the historic city of Athens, key 
stakeholders and their partners enjoyed a weekend 
in the Greek capital, culminating in the now-traditional 
black-tie awards ceremony. 

With the sun setting over the Athenian Riviera, 
guests were recognised for their individual and 
collective achievements over the past twelve months, 
whilst also having the opportunity to learn about the 
Wakefield-based fabricator's plans for the coming 
year. 

The year’s ceremony was held at Ploes, a unique 
floating venue that provided attendees with 
breathtaking panoramas across the Saronic Gulf, 
with the iconic Acropolis visible in the distance.  

After soaking in the sunset from the top deck, 
guests went below deck to enjoy a gourmet four-
course dinner, keynote speech, awards ceremony 
and a private after-party. 

There was certainly no sinking feeling amongst the 
group, as CO Manufacturing’s CEO, Greg Kane, used 
his opening speech to reflect on the CO Network’s 
growth from a small regional collective to a nationally 
recognised group featuring leading retailers from 
across the United Kingdom. 

The evening combined a look back at that 
remarkable progress. But there was also an eye 
firmly on the present and future of the company. 

Guests learned about the wildly successful roll-out of 
the manufacturer’s Ultimate Sales Pitch training 
programme for its Forté composite door collection 
– backed by a six-figure marketing campaign – and 
how it will evolve to include other exclusive product 
ranges.  

During the main speech, attendees also learned 
of the fabricator’s continued investment in product 
development and that its flagship Extreme collection 
of UPVC windows and doors will be undergoing a 
substantial re-launch in early 2026, complete with 
brand-new and exclusive security features. 

But the evening was first and foremost about 
celebrating the retailers at the heart of the CO 
Network. Lincoln-based James Oliver Conservatories 
were recognised for being part of the CO Network 
for 15 years, whilst Mitchell Glass, Scotland’s oldest 
double glazing firm, were honoured for reaching the 
remarkable milestone of 150 years in business. 

The Home Network Group were also formally 
welcomed into the CO Network through its Pennine 
Home Improvements brand, further cementing its 
position as the largest retail installer in the North 
East of England. 

Several retailers were presented with Customer 
Service Awards after achieving industry-leading 
Google and Trustpilot scores of 4.8 stars and above. 

The ceremony was capped off with the CO Network 
Awards, which once again provided a platform to 
showcase the best installations across windows, 
doors and living spaces, with 5 Star Windows, Ecofit, 
Hazlemere and Permaframe being recognised. 

“CO Manufacturing and the CO Network are built 
on both business and friendship,” said Greg Kane, the 
fabricator’s CEO.  

“This weekend in Athens was about celebrating 
both. We are humbled by the support of our retailers 
and proud of the standards they set. As we look to 
the future, our commitment to innovation, 
investment and partnership remains constant.” 

CO Manufacturing Managing Director Mick 
Giscombe added: “Our annual Gala Dinner weekend 
brings out the very best of the CO Network. It's a 
chance to recognise everyone’s achievements over 
the past year, welcome new members and reflect on 
what makes this group so special. After 20 years, 
the spirit of collaboration and excellence is stronger 
than ever.” 

The evening closed with a toast to the next 20 
years of CO Manufacturing and its Premium 
Retailers - a fitting finale to a weekend of celebration 
in one of Europe’s most historic cities.

http://comanufacturing.co.uk
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Golf Day Raises 
Thousands For 
Charity 
 

 
The Endurance Group - which 

consists of Endurance Doors, 
Endurance Aluminium and BDC 
Aluminium - has staged another 
highly successful annual golf day. 
 

 
Over eighty people from across the 

fenestration industry and its markets 
joined the business for this year’s 
event which took place on Wednesday 
24th September at the Forest Pines 
Golf Club in Brigg, lose to Endurance’s 
head office. 

True to form, the day offered those 
attending the opportunity to network 
and to indulge in some light-hearted 
competitive fund whilst raising money 
for a number of worthy causes. 

Funds were raised via player entry 
fees, the sponsorship of holes and 
other elements, and through a charity 
auction. This offered attendees the 
chance to bid on lots that included a 
signed New Zealand All Blacks shirt 
and a Mercedes-AMG PETRONAS 
Formula One shirt signed by the 
team’s current drivers, George 
Russell and Kimi Antonelli. 

In total, the golf day raised £4,000. 
This will be used to make donations to 
the MS Society, Crohn's & Colitis UK, 
Brigg Food Bank and Lindsey Lodge - 
a local hospice and specialist provider 
of palliative care and wellbeing 
services to people living with 
progressive life limiting illnesses. 

The event also saw the following 
players being recognised with the 
awards for their achievements on the 
day: 
• Eddy Nichol Memorial Award 
(Winning player) – Jonathan Hewitt, 
Glasscraft 
• Winning team –Tony Moundrill, 
Andy Dunn, Dave Smith, Dave 
Gorman, ABI Holiday Homes 

• Closest to Pin - Dave Stockwell,  
Business Micros 
• Longest drive - Dan Liles, 
VEKAPLAN UK 
• Beat the Pro - Alan Taylor (1st), 
Endurance Group guest, and  
Shaun Mellors (2nd), Europa 
Caravans 

Speaking of the 2025 golf day, 
Stephen Nadin, CEO of the Endurance 
Group, said: “Once again, the 
Endurance Group golf day was a great 
success that enjoyed strong 
attendance and support. The funds 
raised will go to our Community Fund 
which is used to support a number of 
charities and community initiatives 
which are chosen by our team. As an 
example, this fund was recently used 
to pay for a coach to help local school 
children attend a careers fair. 

“l would like to thank all those who 
were involved in organising the day 
and who took part. I’d also like to 
express our gratitude to our sponsors 
many of whom are repeat supporters 
of the event.” 

DoorCo invests 
in facilities and 
processes   
 

 
Warehouse Manager, Anthony 

Dunn, tells us about the facility and 
process investment made over the 
last 8 months which are now in place 
ready for the business’ final busy 
quarter of the year:  
 

 
“The investments we have made 

have been focused on three areas: 
Health & Safety, Quality and Efficiency. 
We have installed new racking into a 
number of areas in the warehouse and 
implemented a new layout of the 
stock, all of which has been designed 
to make picks quicker, easier and 
fundamentally safer to complete.”  

“The new layout reduces the 
crossover between pedestrians and 
working operatives to ensure the 
safety of all colleagues on-site. We are 
in the process of having new 
pedestrian walkways painted on to the 
floors to coincide with the new layout 
to ensure employees on foot and on 
FLTs can operate safely alongside 

each other. “We have installed new 
lighting into the warehouse to create 
a brighter space. This investment 
aimed to not only make the 
environment a more pleasant 
workspace but also to improve visibility 
for our pickers to help them spot any 
visible defects in product quality 
before they leave our warehouse. 
Alongside lighting, one of our final 
investments into the facility will be a 
new heating system.”  

“The welfare of our team is our 
number one priority and as with many 
warehouses, the temperatures in 
winter can get really cold and we hope 
that the new heating system will 
ensure the working environment is a 
much more pleasant space for our 
team during the colder months. 
Having the ability to control the 
temperature in our warehouse can 
also have a knock-on effect on limiting 
quality issues that can stem from 
weather and temperature.”  

Alongside all of the facility 
investments DoorCo has made in 
Macclesfield, they have also put a huge 
amount of time and energy into the 
team and their processes too. 
Anthony tells us “You can have the 
best warehouse in the world but 
without the right team, you won’t reap 
the rewards. Over the last 8 months, 

we have reorganised the workforce in 
the Warehouse and created a 
Supervisor Hub with 3 key members 
of staff operating in one central area, 
ensuring the activity of the warehouse 
is right at their fingertips whilst also 
ensuring they’re visible to team 
members should they need them. 

“With a new leadership team in 
place for the Warehouse, we set 
about changing the mindset in the 
team. We focused on the business’ 
values of Innovation, Quality, Agility and 
People and ensured these core beliefs 
were at the centre of all new 
processes.” 

“We have established a culture 
where quality truly matters to each 
individual and the products are 
treated as their own. We have also 
adopted an ethos of ‘Safety first’ 
which has seen an increase in positive 
and negative incident reporting, better 
investigation and action taken for all 
incidents reported and a general 
downturn in incidents thanks to the 
new layout and procedures put in 
place. Over the last 8 months, we have 
implemented a huge amount of 
change but also seen a huge amount 
of reinvigoration and buy-in from the 
team. We’re operating at high-levels of 
accuracy and efficiency with a team 
that are invested and committed. 

KÖMMERLING 
WELCOMES 
ANDY LAIRD TO 
TEAM 
  

 
Andy joins Kömmerling as Area 

Sales Manager for the South of 
the UK and brings with him a 
wealth of experience in the 
fenestration industry. “I have 
worked in the sector for almost 
30 years,” says Andy, “including 
positions with some leading 
brands such as Carl F GroupCo, 
Fab & Fix and Fuhr UK. I was 
therefore very aware of 
Kömmerling and the quality of its 
products so when I saw the 
position of Area Sales Manager 
come up, I was keen to apply.”  
 

 
“The company has an 

impressive extrusion factory and 
showroom that clearly 
demonstrate the benefits of the 
top-quality products it makes 
including the Kömmerling C70, 
C70 flush window and door 
system, O70, Greenline, 
Kömmerling 76 and WarmCore 
Aluminium. It’s exciting to have a 
sales role that includes PVC-U and 
Aluminium but also some 
interesting products that I wasn't 
aware of prior to joining the team, 
including KömaDek, KömaPan and 
KömaFence.”  

“It is also great to work for a 
company that is bucking the trend 
and looking to expand into new 
markets in 2025 and while I have 
only been with the company for a 
few months, I’m enjoying the ‘let’s 
get it done’ attitude that exists 
across the entire business. I can 
honestly say that everyone I have 
met within the company has been 
welcoming and made me feel part 
of the team.”
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Eurocell Raises 
£13,600  
 

 
Eurocell’s much-anticipated 

Charity Golf Day returned to 
Breadsall Priory this September, 
bringing together customers, 
suppliers, and colleagues for a day of 
competition, camaraderie, and 
community spirit - and raising an 
outstanding £13,662 in support of 
Maggie’s, everyone’s home of cancer 
care.  
 

 

Funding vital services that provide 
free expert advice, emotional support, 
and practical guidance to anyone 
affected by cancer.  

The event saw teams from across 
Eurocell’s Branch Network and 
Profiles divisions battle it out on the 
Championship Course. After a damp 
start, the sun made an appearance - 
along with plenty of sporting spirit. In a 
closely fought finish, the Branch 
Network edged to victory, reclaiming 
the trophy from the Profiles team, who 
took the title in 2023. 

Liz Sudbury, Centre Fundraising 
Manager at Maggie’s, said: “We’re 
delighted that Eurocell supported 
Maggie’s through their Charity Golf 

Day again this year. The money raised 
through this amazing event will help us 
continue to be there for people in the 
toughest moments and make sure 
they don’t face cancer alone. It will help 
us offer free expert advice and support 
to anyone with cancer and all those 
who love them.” Darren Waters, CEO 
of Eurocell, added: “Our Golf Day is a 

highlight in the Eurocell calendar - and 
this year’s event not only brought 
together colleagues, customers, and 
suppliers in great spirit, but also raised 
a fantastic sum for a cause that’s 
close to many of our hearts. We’re 
incredibly proud to support Maggie’s 
and grateful to everyone who took 
part.”

Carl F Groupco 
expands smart 
locking portfolio 
with Tedee 
solutions 
carlfgroupco.co.uk 
 

 
Independent hardware supplier 

Carl F Groupco has further 
strengthened its smart product 
offering with the addition of Tedee 
smart locking solutions, giving 
customers more ways to meet 
growing demand for keyless security. 
 

 
Owen Coop, CEO of Carl F Groupco, 

said: “Our aim is always to ensure our 
range reflects current market trends 
in this dynamic industry. Smart locking 
solutions are a major growth area at 

the moment, and by adding Tedee 
products to our portfolio we are giving 
customers more opportunities to 
capitalise on this demand.”  The Tedee 
PRO Smart Lock Bundle with Modular 
Cylinder offers seamless keyless entry 
and complete control over door 
access. The bundle includes the Tedee 
PRO Smart Lock, an elegant solution 
that offers ultra-quiet operation, fast 
locking, auto-lock/unlock and full app 
control all with bank-level security 
encryption. It also includes the Modular 
Cylinder, an adjustable, high-security 
cylinder that is compatible with most 
European door types and ensures 
perfect alignment and smooth smart 
lock performance.  

Owen commented: “The Tedee PRO 
Bundle offers effortless smart access 
and strong security all in one elegant 
package. It’s perfect for a wide range 
of applications including modern 
homes, commercial properties and 
Airbnbs.” 

The Tedee GO2 provides an 
impressive retrofit smart lock solution, 
sliding over an existing European 

cylinder and securing with just three 
screws. Installation takes only minutes, 
bringing keyless convenience within 
easy reach. 

Owen added: “The Tedee GO2 is an 
exceptionally simple yet effective smart 
locking solution for anyone wanting to 
experience the benefits of keyless 
operation.” 

The Tedee products join other 
leading smart locking solutions in the 
Carl F Groupco range, including 
options from Yale, FUHR and Kenrick. 

Owen noted: “Our experienced 
inhouse team are always on hand to 
discuss our smart locking range and 
help our customers choose the 
solution that’s right for them. As an as 
independent hardware supplier, we’re 
uniquely positioned to offer impartial 
advice and tailored support.” 

With the addition of Tedee’s cutting-
edge technology, Carl F Groupco 
further cements its position as a 
forward-thinking hardware supplier 
and trusted smart security partner.

 

The Residence 
Collection 
enhances 
Anglesey 
wedding venue  
residencecollection.co.uk 
 

 
October 2025: Overlooking the 

breathtaking Lligwy Beach and 
nestled near the ancient Iron Age 
settlement of Din Lligwy, a new 
luxury wedding venue, The Anglesey 
Barn, has been brought to life. This 
one-of-a-kind venue features windows 
and doors from The Residence 
Collection’s R7 and R2 systems, 
installed in partnership with 
fabricator M & G Windows and 
installer Dekko Windows. 
 

 

Originally specified in aluminium, the 
development team transitioned to The 
Residence Collection after 
reassessing the design, performance 
and sustainability goals of the project. 
The R7 and R2 systems deliver the 
same clean, flush aesthetic associated 
with aluminium, while providing 
significantly improved thermal 
performance. With u-values as low as 
1.2 W/m2K using double glazing, 

these products exceed current 
Building Regulations and reduce long-
term energy demands - essential in a 
project aiming for luxury, comfort and 
sustainability.  

Every property on-site features 
Residence Collection R7 and R2 
systems, finished externally in Eclectic 
Grey to complement the timber 
cladding, and internally in Grained 
White to provide a clean, neutral 

interior perfect for personalised 
wedding décor. Despite the different 
functions and styles of the buildings, 
the use of shared design elements 
such as square beading and the 
Radlington cill ensures visual 
consistency and unity across the 
development. The interchangeable 
components across the Residence 
systems also helped streamline the 
fabrication and installation process. 

The decision to use The Residence 
Collection was not purely aesthetic. All 
windows and doors meet PAS24 
certification and comply with BS6375 
Parts 1, 2 and 3, covering weather 
resistance, operational performance 
and structural strength.  

Tony Allen, Sales Representative at 
MG Windows comments: “The 
Residence Collection gave us the 
flexibility to preserve the charm and 
context of these historic buildings, 
while delivering a sleek, high-
performance finish that suited our 
vision perfectly. This wasn’t just about 
aesthetics - it was about creating a 
lasting, sustainable space that 
honours the heritage of the site.”
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Reshaping fabrication 
with the SL8-FF-TR  
haffnerltd.com 
 

 
A new machine collaboration between Haffner 

and Graf Synergy has delivered a machine that 
fundamentally reshapes the way fabrication is 
carried out, and gives fabricators the ability to 
increase efficiency, reduce costs and deliver 
products with a premium finish.   
 

 
The new SL8-FF-TR 8 Head CNC Welding Machine 

is the only machine in the world capable of 
seamlessly welding all four corners of a PVC-U frame, 
along with two timber-effect transoms, in a single 
automated cycle and all without any manual cleaning 
or retouching.   

Matt Thomas, Managing Director at Haffner, said: 
“Traditional welding and cleaning lines have served 
the industry well for years, but they come with 
inherent inefficiencies. They’re large, require 
significant factory space, involve multiple operators 
and extra time to manually clean and touch up 

finished corner and transom welds. The SL8-FF-TR 
changes all of that.” By condensing what was 
previously a complex, multi-step operation into a 
single, compact machine, the SL8-FF-TR streamlines 
production dramatically, delivering huge time and 
labour savings. A fully welded and finished frame is 
ready in under 150 seconds, with just one operator 
required. Furthermore, because it’s a single machine, 
it frees up valuable factory space, allowing 
fabricators to increase output without the need for 
costly expansions or additional equipment.   

Quality of finish is also dramatically enhanced. The 
seamless welds and mechanical-jointing effect give 
frames a clean, refined appearance that closely 
replicates the aesthetics of traditional timber joints. 
For fabricators competing in the growing flush sash 
and heritage-style markets, this premium aesthetic 
provides a clear competitive advantage. Plus, by 
removing the need for sprue removal and other post-
weld finishing processes, the machine reduces 
consumable use and lowers ongoing operating costs 
too.  The SL8-FF-TR is already delivering for Haffner 
customers. Early adopters of the machine have 
reported throughput increases of at least 50%, 
reductions in labour requirements of up to 75% and 
operating expense savings of around 30%. In one 
installation, a single SL8-FF-TR replaced a traditional 

line that occupied 120m² of space, freeing up 95m² 
for other high-value operations.   

Matt concluded: “What excites me most about 
this machine is the new opportunities it creates. It 
allows fabricators to scale up production, move into 
high-margin product lines and differentiate 
themselves in an increasingly competitive market. It’s 
not just a step forward in welding technology, but a 
reinvention of the entire process.” 

AK Touch Secure now 
available nationwide 
with Sevenday 
Windows 
sales@kenricks.co.uk  0121 500 3266  
 

 
Kenricks has extended the reach of its popular 

AK Touch Secure smart door lock, which is now 
available nationwide through Sevenday Windows’ 
trusted trade depot network. 
 

 
Commenting on the new product introduction, 

Sevenday Windows, said: “We are pleased to make 
the AK Touch Secure  available through our depots 
nationwide. Installers are increasingly looking for 
smart, secure and easy-to-fit solutions, and this 
product ticks every box. It’s a perfect addition to our 
door range from Universal Composite Doors and 
reflects our ongoing commitment to bringing the 
latest innovation to the trade.” 

AK Touch Secure delivers advanced security with 
effortless convenience. With Wi-Fi and Bluetooth 
connectivity, real-time in-app notifications and 
seamless integration with Alexa and Google 
Assistant, the popular smart door lock has been 
designed to meet the demands of today’s 

homeowners. The smart lock fits virtually any door 
handle and can be installed in minutes, making it a 
fast and practical solution for both new and retrofit 
projects. 

Andy Meakin, National Sales and Marketing 
Manager at Kenricks, said: “Sevenday has built a 
strong reputation as the first-choice supplier for 
trade installers, combining the benefits of a 
nationwide network with local expertise. Partnering 
with them ensures that the smart door lock is 
available to installers right on their doorstep, 
supported by the service and technical advice 
Sevenday is known for.” 

Sevenday has been supplying the trade since 
1995, offering complete window, door and 
conservatory supply together with expert local 
service, storage, scrappage and marketing support. 
By adding the  lock  to its product portfolio, Sevenday 

is giving installers across the UK access to the very 
latest in smart door security with the confidence of 
a trusted, local supplier. 

With multiple access options including fingerprint 
touchpad, encrypted key fob, secure keypad, app 
control and a traditional key override, AK Touch 
Secure gives end users total flexibility and a modern, 
connected way to manage entry to their homes. 
Through the dedicated app, they can lock or unlock 
remotely, view real-time access logs and set 
temporary or scheduled permissions, making it ideal 
for family living, holiday lets or service access. 

With a shared focus on innovation and service, 
Kenricks and Sevenday are bringing a next-
generation door security solution to the mainstream 
trade market. For installers, it’s a simple and 
profitable upgrade into the future of smart living. 

New 180° Shower 
Door Hinge 
 

 
Bohle has expanded its best-selling Juna range 

with the introduction of the new Juna 180° glass-
wall hinge, developed to meet the growing demand 
for larger, contemporary shower spaces. 
 

 
The hinge enables users to open doors to a full 

180 degrees, folding back flat against the wall - 

making it particularly well suited to modern walk-in 
showers and bathroom layouts where flexibility and 
ease of use are paramount. “Bathroom design 
continues to move towards larger, more open 
shower spaces, and the Juna 180° hinge has been 
developed with that in mind”, said Paul Miller, National 
Sales Manager at Bohle. “By opening completely flat, 
it offers flexibility for homeowners in their bathroom 
design, while keeping installation straightforward for 
our customers.” 

As with the rest of the Juna series, the 180° hinge 
has been designed to simplify the installation 
process. Standardised TX30 screw heads mean 
fittings can be tightened quickly with just one tool, 

and concealed fixings ensure a clean, professional 
finish. Water-resistant clamping components also 
provide additional security and alignment over time. 
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Consistency matters  
in marketing  
 

 
Copywriter to the glazing industry, Helen Savage, talks 

about why consistency matters in marketing, especially in 
a more challenging market.   
 

 
Companies that want to get noticed in the press and 

online, understand that consistency matters, especially when 
times are tough. This looks different for everyone. Perhaps if 
budgets are tight, it’s a regular blog that also generates 
content for various social media channels, or it could be a 
recurring column in a trade magazine. Whatever tool or tools 
are used, it’s a machine that needs to be fed with good 
content, consistently.    

Sometimes companies set these marketing tactics in 
motion with a medley of things they want to talk about at the 
forefront of their minds, but after the initial big topics have 
been covered and other priorities creep in, it can be hard to 
create fresh copy that does your brand justice.   

Shifting priorities 

Before you know it, a few months have passed (where 
does the time go?!) and your business blog is out of date, or 
you have missed a deadline with a magazine or had to run 
with copy that was less than ideal. It’s understandable, 
writing new marketing copy can be a time-consuming task 
and there are other priorities that take precedence. But if 
you want results, consistency is key. Earmark a resource 
either within the business or through outsourcing, to make 
sure these things get ticked off regularly and deadlines are 
met. 

Consistency without repetition 

A common concern among companies looking to fill the 
marketing pipeline consistently is that they don’t want to 
cover a topic more than once. But it’s useful to remember 
that while you might recall what you were talking about 6 
months or a year before, your readers probably won’t. They 
will have read numerous other pieces before and since, so I 
would actually recommend covering the same topics more 
than once, to cement your brand’s positioning. Just don’t 
simply re-use a blog post or article. Each time you talk about 
a topic, give the reader something new – you could comment 
on some fresh research or up-to-date news coverage on the 
subject.  

Plan and pace yourself 

When deciding what to talk about and when, it’s useful to 
plan. This can help order your thoughts if you have a lot of 
ideas and plug the gaps where inspiration is lacking. 
Especially when it comes to blogging, it can sometimes be 
tempting to download everything on your mind and upload as 
many posts as you can, as quickly as you can. It is far better 

though, to spread these articles out 
so you are publishing one or two a 

month, rather than one a week 
for a few months and nothing 
for the rest of the year.   

 
Spending a small amount 

of time planning up front to 
create consistency, can save 
you a lot of time in the long 

run. But most importantly, 
it can ensure your 
marketing activity 
achieves what you want 
it to achieve. 

 

Helen Savage 
Director

UK Glaze raises the quality bar  
with Gerda doors 
gerdadoors.co.uk 
 

 
UK Glaze Ltd has opened its doors on a new glass production unit with a 

showroom in Royston, featuring a premium Gerda door alongside its range of 
decorative glazing products such as splashbacks, mirrors, balustrading and wall 
panels. Director Mohammad Kaboutari has invested £400,000 in setting up the 
unit.  
 

 
When Mohammad Kaboutari arrived in the UK he had just £27 in his pocket. But he 

also had something else more valuable – his skills and knowledge as a master glazier, 
learned alongside his father back in Iran. 

This allowed him to eventually open up his first business – MK Glass on the Caledonian 
Road in London, which grew into Empire of Glass 18 months later as his reputation for 
quality workmanship and as a master glazier spread among property owners in the 
neighbourhood and beyond. As the business name grew, so did requests for related 
products, and Mohammad soon started supplying windows and doors. 

And it was whilst running Empire Glass that Mohammad first came across the Gerda 
front door, which Pioneer Trading Company’s managing director Danny Williams had 
recently brought across to the UK from Poland back in 2023. 

Mohammad quickly became one of Pioneer’s top sellers of the Gerda door. 

“My client base was becoming more demanding in their expectations around 
performance, safety and added value, and my existing door supplier just wasn’t delivering 
that level of quality that we wanted to sell,” said Mohammad. “Even though the Gerda 
doors were coming in at a slightly more expensive rate, my customers were loving them 
– the aesthetics, the enhanced security features, the lower U-values – and definitely 
the ‘thunk’.” 

But more than that, the Gerda door appealed to the demographic of Mohammad’s 
core customer base – looking for premium decorative glazing products at the higher 
end of the market. This realisation came at a time when Mohammad and his brother 
were keen to concentrate their business on this more niche sector, leading to the 
decision to sell Empire of Glass as a going concern, and open a brand new business 
venture – UK Glaze Ltd.  

“We reinvested everything we had in setting up this new unit,” continued Mohammad. 
“The glass factory has every piece of kit we need to cut, process and transport the 
glass. And the showroom is evolving into a living, breathing example of what we can offer 
through our glass cutting services – from staircases and wall panels to bespoke 
furniture. The Gerda door sits proudly in the showroom as a focal point.” 

The support Mohammad has received from Gerda has been instrumental in the 
transition out of central London to Royston, and Mohammad is consistently grateful for 
(and surprised by) the level of personal service he receives from Gerda. 

“There are always going to be issues with suppliers no matter how brilliant they are, 
but it is by the quality of the response that we judge them,” continued Mohammad. “With 
previous door suppliers we have had problems on site which had evolved into weeks of 
going round in circles and leaving jobs half finished. On the rare occasion we have had 
an issue with a Gerda door, all it took was a phone call to Keith Arm (Gerda’s sales 
manager), and the missing piece was in a taxi en route to the installation site. It is for 
this reason that we feel completely confident in Gerda’s commitment to partnering with 
us in building UK Glaze into a premium home decoratives supplier to high end homes.” 

“Gerda’s values always align with quality above all else, and when it meets an 
installation business with similar values everything just seems to slot into place – just 
as it did with UK Glaze,” added Pioneer’s managing director Danny Williams. 
“Mohammad is starting this new venture at the most challenging time economically, but 
in truth it is probably the best time in terms of building growth in the coming weeks and 
months. Pioneer values are based on a deep seated commitment to those who work 
hard, and we will be there to support Mohammad at every stage”. 

Danny Williams Gerda MD, Mohammad Kaboutari, Keith Arm NBD Gerda, Tina Beal SD Gerda
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Available in a range of opening configurations to suit any application, 
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the ideal choice for both residential and light commercial projects, 
with its new slim lines providing maximum light and space to give 
unimpeded views.    

Our state-of-the-art aluminium factory represents 
the pinnacle of modern manufacturing and 
engineering excellence. Designed with 
cutting-edge technology, automated systems, 
and strict quality control protocols in aluminium 
production, processing and finishing. Every 
aspect of our operation reflects a commitment to 
innovation and delivering an exceptional service 
to our trade partners.    

Our decision to invest 
in state-of-the-art 
machinery wasn’t just 
about upgrading 
tools, it was about 
transforming our 
capabilities allowing 
us to stay ahead in a 
rapidly evolving 
market.  
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PACKAGED WITH MAXIMUM PROTECTION 
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Wombourne 
Windows takes 
on Apeer Doors 
 

 
Wombourne Windows has 

chosen Ballymena based Apeer as 
its primary supplier of composite 
doors.  
 

 
This decision has given 

Wombourne Windows much greater 
control over its supply chain, enabling 
it to seamlessly transition across 
from its previous supplier while 
improving the overall range of door 
products offered.  

Managing director Paul Benion 
commented: “Our door business 
makes up approximately nine percent 
of overall turnover, and we needed to 
overhaul our existing door supply to 
maximise profit opportunities and 
guarantee efficiencies for our 
customers. The Apeer door range 
has allowed us to expand across a 

wider range of price points, giving us 
easy access to door products such 
as stable doors, or the 44mm range 
which we haven’t offered in the past. 

“Homeowners today are focused 
on energy efficiency, security and 
performance, all of which are 
embedded within the Apeer product 
promises. Beyond this, Apeer as a 
company matches our own values. Its 
marketing and point of sale material 
is excellent. Our sales team is going 
over to Ballymena for thorough 
product training. And the quality of 
the professional relationship makes 
doing business with them a pleasure. 
We’re looking forward to building on 
that relationship in the long term.” 

Apeer managing director Asa 
McGillian added: “Established 
companies like Wombourne 
Windows have such extensive 
experience in the retail door sector 
that partnerships like this can prove 
to be extremely lucrative in the long 
term for all parties. We invest 
significantly in the performance of our 
doors so that our trade partners are 
able to sell with confidence, and 
providing them with those upsell 
values.” 

New build to 
fuel foam tape 
growth 
iso-chemie.eu  
 

 
Government funded residential 

development will contribute to the 
growth of fenestration foam tape 
sealants in 2026, according to 
Andy Swift, sales and operations 
manager at ISO-Chemie. 
 

  
He believes the sealants’ sector 

will continue to remain buoyant 
throughout the next 12 months, 
seeing steady growth despite the 
completion of new homes falling well 
below the Government target of 1.5 
million in a construction sector that 
continues to see challenges. 

One property expert predicts that 
840,000 new homes will be 
completed in the five-year period to 
2028/29 (source: Savills). 
Meanwhile, £16bn of new public 
investment will fund over 500,000 
new homes as part of a new 
government-backed ‘housing bank’ 
designed to unlock billions in private 
sector investment to turbocharge 
housebuilding.  

These moves will see a strong 
market focus on the use of window 
and door foam sealants, with 
increased specification of rapid 
product solutions to deliver better 
energy conservation - particularly as 
fuel bills continue to rise. Elsewhere, 
the retrofit sector is expected to see 

growth as opportunities arise thanks 
to active central funding initiatives 
and the release of additional funds in 
the coming 12 months. The 
Government is supporting its 
ambitions to upgrade five million 
homes within five years, investing 
£13.2 billion in grants and low-
interest loans to improve existing 
housing stock. 

“The retrofit sector for us will 
definitely be big in 2026,” said Andy 
Swift. “With the continued focus on 
energy conservation amid higher 
energy costs, and architects and 
developers bringing forward their 
energy efficient designs, readily 
available high-performance foam 
fenestration sealants are well 
positioned to meet specifier and 
installer needs.” 

Regulatory change will also feature 
with a greater focus on thermal 
efficiency around window joints, 
according to Andrew Swift. For 
instance, the 2025 Future Homes 
Standard sets new energy efficiency 
benchmarks for UK homes while this 
year’s update to Part L introduces 
more ‘stringent’ energy efficiency 
requirements for existing buildings 
with different recommendations for 
new dwellings.
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Safeware adds 
Lockmaster 
Panic Exit  
safewarehardware.com 
 

  
Hardware distributor Safeware 

has further strengthened its 
product range with the addition of 
the Yale Lockmaster Panic Exit 
Device, providing customers with a 
high-performance solution for 
commercial projects. 
 

 
Rob Hartill, Safeware’s 

Commercial Director, said: “The Yale 
Lockmaster Panic Exit Device gives 
our customers a reliable, high-
performance product that combines 
strength, safety and flexibility. Its 
unique external access system and 
patented double-door option make it 
ideal for demanding commercial 
projects where both security and 
ease of exit are critical.” 

Designed to work with Lockmaster 
multi-point door locks with one-piece 
keeps, the Panic Exit Device 
combines high-performance security, 
compression and fast emergency exit 
capability in one solution. Suitable for 
use with outward opening single and 
double exit doors up to 200kg, it can 
be used across PVC-U, composite, 

timber or metal systems.  As a ‘Type 
A’ push bar panic device, it is suitable 
for public buildings where quick and 
reliable escape is essential.  It has 
been endurance tested to 200,000 
cycles and corrosion tested to 240 
hours salt spray. In terms of security, 
it is capable of withstanding 1,000 
Newtons of side force. The device is 
fully compliant with EN 1125 (for 
panic exit devices) and is ICIM-
accredited for performance.  

This product development 
capability is just one facet of the 
company’s valuable consultative 
approach. It believes in working 
closely with fabricators and partners 
to understand their challenges, tailor 
solutions and deliver measurable 
improvements.    

Rob concluded: “As a hardware 
supplier, it’s our job to keep our finger 
on the pulse by making sure we stock 
the value-added products our 
customers need. By combining the 
right solutions with collaborative 
support, we help fabricators 
strengthen their businesses and 
secure long-term success.”

Made for Trade 
becomes latest 
CAB member 
 

 
North-East-based aluminium 

fabrication business, Made For 
Trade, has become the latest new 
member to join the Council for 
Aluminium in Building (CAB). 
 

 
Set up in 1979, Made for Trade is 

a leading UK manufacturer and 
supplier of innovative aluminium 
fenestration products, delivering 
multi-award-winning solutions to the 
trade.  

From the pioneering Korniche Roof 
Lantern to its high-performance bi-
folding doors, patio doors and 
rooflights, MFT combines precision 
engineering with exceptional service, 
helping installers and resellers grow 
their businesses with confidence.  

Gavin Herdman, Head of 
Engineering, Made for Trade, said 
that CAB membership offered Made 
for Trade access to increased 
technical support as well as 
opportunities to work in partnership 
with colleagues in the industry on key 
issues impacting the sector.  

“Made for Trade is committed to 
being an active member of the 

aluminium building products industry 
and supporting our customers by 
giving them a voice on key issues”, he 
said. 

“CAB membership opens up a 
wealth of networking opportunities 
and supports us in staying on top of 
regulatory change so that our offer to 
our customers is ready for all current 
and future changes.”  

CAB membership offers a host of 
benefits including access to technical 
support and CAB Technical 
Committees, regulatory updates, 
government advocacy, plus 
networking and an active events 
programme. 

Fit For 
Fenestration 
sales@lohmann-tapes.com   
01908 690837 
 

 
Lohmann is a quietly formidable 

company with its strength not only 
in its technical competence, but in 
its service ethos and its ability to 
move fast and precisely. Lohmann 
doesn’t just sell adhesive tapes, it 
delivers solutions through full 
bonding, sealing, insulating and 
conversion capability that meet the 
very exacting demands of the 
fenestration sector.  
 

  
This global company offers a broad 

portfolio of bonding solutions that are 
highly relevant to fenestration: 
Flexible and durable foams and foam-
based tapes used for weather 
sealing, sound insulation, and 
structural gaps;  pressure sensitive 
adhesives, both single-and double-
sided, offered based on the 
requirements of the bond (glass-to-
frame; frame-to-mullion; glass to 
decorative cladding; sealants to 
metal).  

At the heart of the company’s 
success are the people. Lohmann 
has built a culture of innovation and 
collaboration. Its leadership team is 
committed to pushing the envelope 

from R&D through to quality 
assurance, coatings, and converting.  
In terms of service, Lohmann 
continues to stand out by offering an 
end-to-end supply chain, promoted, 
managed and delivered by a global 
workforce committed to offering 
relevant solutions and exceptional 
service levels.   

Lohmann is more than an adhesive 
company: it’s a systems partner. Its 
history, culture, and technical 
strength provide a backbone of 
service and innovation that few in its 
market can match. For the 
fenestration sector, Lohmann offers 
not just high-quality materials (tapes, 
foams, adhesives, laminates) but the 
conversion flexibility, engineering 
support, testing capability, 
sustainability roadmap and regional 
presence that help manufacturers 
build better windows, doors and 
façades — more energy efficient, 
weather-resistant, durable and 
compliant. 

With a site in Milton Keynes, 
Buckinghamshire, the team at 
Lohmann Technologies offer product 
advice and conversion capability, with 
a level of flexibility to support the ever-
increasing demands of this market.
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